!-1) »
ard m :
Journal of DigTtal, Businezs and Social Sclenes

A Mediating Effect of Consumer Attitudes, Mediated by
Characteristics of Micro-Influencers, on Purchase Intention in The
Real Estate Industry in Thailand

'Ew%wa151"3LLﬂ'a‘ﬁ’unmwmﬁ'ﬁuﬂﬁmmpj’u?‘l:nﬂﬁdﬁﬂwaﬂam%wamm
ATMANHUEURY Micro Influencer rﬁiam'mﬁqiqﬁﬂiuqsﬁ@aﬁ'wﬁuw%'wﬁ
Tudszindlne

Nalinrat Raphassak®, Worapoj Sirichareechai®
UAUSHY SARANE", 2snaul Asanade”

“Master of Business Administration, Rangsit University, Thailand
bFaculty of Business Administration, Rangsit University, Thailand

*Corresponding author: raphassak2312@gmail.com

Received 5 June 2024, Revised 19 July 2024, Accepted 24 July 2024,
Published Online 18 February 2025

Abstract

The primary objective of this study is to examine the direct impact of micro-influencer characteristics
on purchase intentions. Additionally, this study explores the mediating role of consumer attitudes in
linking micro-influencer characteristics to purchase intentions. The target population comprises early
working-age Thai individuals of all genders, aged between 22 and 34 years, who have engaged with
video content or followed micro-influencers in the real estate sector in Thailand. A total of 408
participants were selected using purposive sampling. The data analysis employed descriptive statistics,
including frequency and percentage, alongside structural equation modeling (SEM) to examine causal
relationships and assess the influence of key variables.

The findings reveal that consumer attitudes play a crucial role in mediating the relationship between
micro-influencer characteristics and purchase intentions within the Thai real estate industry.
Specifically, the communication characteristics of micro-influencers demonstrate a significant positive
effect on consumer attitudes, with a coefficient of 1.36 (p = 0.001). Additionally, product match-up
(coefficient = 0.55, p = 0.007), source credibility (coefficient = 1.12, p = 0.001), and source
attractiveness (coefficient = 1.36, p = 0.001) all significantly influence consumer attitudes towards
micro-influencers. These findings underscore the importance of micro-influencer attributes in shaping
consumer perceptions and driving purchase intentions in the real estate market.
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NANNAUTIANANS (TLI) Lomax, 2010
AATHIAANNARAAREY Byrne & Campbell, . 3
5 - = 0.80 0.94 LN
wBaLiau(CFI) 1999 as cited in Nayir
ANATHIINTBIANBALNNAIAD
6 2RIN17UTZNLAIAINH <0.08 Kline, 2010 0.05 NN O
ARNALARAL (RMSEA)
ANTINTBIANLARELNAILBIVD
7 AHARIALARBUNIATT I <0.08 Kline, 2010 0.04 NN W
(SRMR)

AUN: WUNUN WA9AT9, 2555, 1,155 — 157

v '
¢ o '

~ , Ve L Py co A
AINANINTN 2 g ArdaiynaRwnuTvianae Alsdulasinausiigtitsuenanna
A v = 20 = v o ¥ a o c
naxnauynda asaglladnuinaiinnaenpdesiudayaimelseansd
4) N99ATIZULEUNS (Path Analysis) Lﬂuma‘ﬁﬂmmmﬁuﬁuﬁ‘ﬁqmmmwdwﬁq wis

Lﬁﬁmm:ﬁdﬂgmmumwzﬁ“uﬁuﬁ’@wdﬂqﬁmﬂmmmi”@m?‘m]“m LLé’J’\‘iﬁuquwﬁ (Waaneod 599, 2542, 14.40)

4. HANN5IAE

A '

a

TuuddeasailldninisAnenGes answasoulsAunansresiAuaftedustnantd1enenaninazes
AMANHUETBY Micro Influencer flananAsladalugsiaadeansunindlulszmealne Tnaviannsmaaey
ANNFAFIUATH

- o v . , y o (.

ANNATIUN 1 Taduf1unANHULIB Micro Influencer Usznausag ALNNUNTETBIUNAINNT

(Source Credibility) A91811AIAATlaIBIUNEINNT (Source Attractiveness) ATNABAARBITLNINN WARSTUYT

aa

(Product Match-up) Wa2n 1988819 (Communication) HangwanimsssiaiAuanrasfuitnalugsna

o

afadunsneludsymalne Juasamiseansanaaiune et

Journal of Digital Business and Social Sciences, Vol. 10, No. 2, Article JDB001



10

19T 3 ANATIFIATIZIRNENA R NARD LANNFAFIUN 1

ANNATIY Andutl sz AN {5) P-value
H1a:SC > CA 0.53*** 0.001
H1b : ST > CA 0.64*** 0.001
i H1c : PM > CA 0.35*** 0.001
H1d : CM > CA 0.26*** 0.001

I o o o o

VHELTE *SALUIRNATYT p < 0.05 **sxAunitdAty? p < 0.01 ,**szaufad1Aty? p < 0.001

o v o

AMNAT90 3 HanARUANNAFIUN 1 wudn Jadaduanidneuzaes Micro Influencer 14 4 f1u

1s2naumle ANNUNTBIRIWAINN (Source Credibility) NANdNLseAnSu09BNENAN1IATUTINGTL 0.53*** (P-
value = 0.001) ANUNANAA laTIUNAIINN (Source Attractiveness) HANdn1szAnBans@ninanisasaviniy
0.64*** (P-value = 0.001) ANNABAAREITEUING NARAT (Product Match-up) Wudn AAndutlszdnaeesanina

N1RFUNAY 0.35°* (P-value = 0.001) WATN1348419 (Communication) HANENUT2ANTURIBNENANIIA T

[
a o

WL 0.26™* (P-value = 0.001) 34%14 4 AuilAn P-value Weendn 0.001 AsUfiasaunmgiundn (Hy) uazeauiy
ANNAFIUTDI (H,) TN8AININ A AUANANETUE Micro Influencer 13 4 AU HBNENANIIATIGDTIALAR
w3513 InATugsnaadausuninelulss malne
s o s . , . . d -
ANNFAFIUT 2 : Taduf1uAMUANEU 89 Micro Influencer Usznaufag ATNUNTETBIUNAITINA
(Source Credibility) A9181"1AIAATlaIBIUNEINNT (Source Attractiveness) ANTNABAARBITLNGINN WARSTUIT
(Product Match-up) Wazn1388419 (Communication) Hanswan1ensesiamuelatalugsiaadaguninelu

o

tszmelng HuasannsanianAasuesail

1999 4 ANATIFIATIZIRYENANENARDLANNAFIUN 2

ANNRFI Aduilsz@ns (B) P-value
H2a : SC > PI -0.94 0.169
H2b : ST > PI -1.13 0.175
H2
H2c : PM > PI -0.37 0.418
H2d : CM > P -0.18 0.603

o o v o

NN *2ALTRENAT p < 0.05 szauiladnAy? p < 0.01 **szauiladAty? p < 0.001

AMNA9I9N 4 HANARBUANNAFIUA 2 Wudn Tadaf1unuan ¥z Micro Influencer 119 4 A1

q

a o

sznausag ANUNTeIaILUasN (Source Credibility) RANANU T2 ANTUR9BNTNANIIAIUNNTL -0.94 AN
1A alaaaaunasfisn (Source Attractiveness) HANAN1IsEENTIBIENENANNATIMNL -1.13 ANNADAARDS
7EU919 HARA U (Product Match-up) HA14 N @NTU1298NENANIIMTILVNAL -0.37 LAZN1TAR AT

(Communication) HANEN1ULANTURIBNENANIIMTATY -0.18 Ta919 4 sui ) HAN P-value N1AN91 0.05
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fﬁw@m“uauuﬁgmuﬁﬂ (Hy) uazUfjiasanumgnuses (H,) TINNLAIININ JadtA1uAUAN I8 Micro
Influencer 714 4 Anw lidEnsWaNIRsIRaANFclate lugsiaedmsunsned lutlszmalng
a = o v o a ¥ a . Aa a \ 2 &
annAgIun 3 : dadusuiruaRe9UTINA (Customer Attitude) HEnswan1ansasamINsslagalu

A& o a o = o Y o a o &
‘q@ﬂ@‘ﬂ@ﬂﬂ?i‘ﬂﬂﬁ%iﬂuﬂﬁ‘zmﬂVL‘VIF;I HNAPNAITWNNTBNATRELNE AN

AT 5 ANATIFARATIZIBYENANENAADLANNATILN 3

ANNFAFIU Aduisz@ns (B) P-value

H3 CA>PI 2.1 0.092

o o v o

NN *TALUEENAT p < 0.05 *szauiladAy? p < 0.01 **szauiladAy? p < 0.001

AMNANTNTN 5 NANARBUANNAFIUN 3 Wudn Tadefuiruafaesdusina (Customer Attitude) HA7

AusrANTURIRNTNANNATIYINAY 2.11 HA1 P-value NINN31 0.05 ﬁqmﬁummﬁgﬂwﬁﬂ (H,) uwaziijias

1aa

ANNAT MY (H,) Tenangaaudn tadasuiauafaesiusina (Customer Attitude) luilaninaniensssiananu

d9

12
=

falatalugsinedemdumsnelulszmalng

muuﬁﬁﬂuﬁ 4 : Tasudruiauniaasduilng Wufudsdunansiidenlasdninazesiadadnu
ﬂmzﬁvﬂwmmm Micro Influencer Usznaunag mﬁmiﬁﬁ@‘ﬂ@mﬁddﬁmﬁ (Source Credibility) mmmﬁq@m%‘um
meﬁuﬁ (Source Attractiveness) AY1HEDAARBITENING NARS U9 (Product Match-up) LL@zmi?ﬁlﬂa’]i

o

(Communication) grausslagalugsfiaedansunindlulssmalne Auafannsaniaumasunumnsil

AT 6 ANATIFDATIZIBTENANDNAADLANNAT LN 4

ANNFFIU ﬁwzﬁ”mﬂszﬁm‘é([}) P-value

H4a : SC > CA > PI 1.12%* 0.001

H4b : ST > CA > PI 1.36%** 0.001

i H4c : PM > CA > PI 0.74*** 0.001
H4d : CM > CA > PI 0.55** 0.007

VUELIR *SALUIENATYT p < 0.05 *sxaunitdnAty

o

T T
al

1 p<0.01 **szauiadAty? p < 0.001

ANATT 6 mawmfamuuﬁgmﬁ 4 wudn Jadeusuiruarvesiusina Wusuilsdunansldenles
angnazesfadufuAmaNEIz8s Micro Influencer @J’mmé?“ﬂ@%@sluqiﬁ@M“wﬁwé’wﬂuﬂ?zmﬂim
Usznaugas AnNLnE@e e unae NN (Source Credibility) fAndutlszAnarasBnananiedamingy 1,125
(P-value = 0.001) A P-value aandn 0.001 ﬁqwmﬁq@mlwmwmﬁm (Source Attractiveness) AN
AuilarAnsraedninaniedeingy 1,365 (P-value = 0.001) HAN P-value H88N91 0.001 AITNADAAAD
FENINNARA S (Product Match-up) flAnduLarAnaa09avENaNeS YN 1,367 (P-value = 0.001) HAN

P-value $a81N91 0.001 WAZAN3A8413 (Communication) NANANUILANBURIBNTNANNEBNWINAL 0.55** (P-value
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= 0.007) {A" P-value Hasnqn 0.01 ﬁaﬂﬁmﬁmuuﬁﬁmuﬁn (Ho) wazzaNfuaNNAZIUIRS (H1) FTINUILAIININ
ilasasnuiruafeeafisina iudaulsAunansienTevaninasesilade fuguanszaed Micro Influencer

AIUNN3ARAS (Communication) graxAslagielugsiasdaisuninelulsumalng

5. ﬂ'l’i’ﬂﬁﬂ’a"]ﬂﬂﬂLL‘NS‘fI”ﬂLﬂu'BLLNS

5.1 andsrauanisias

N13948389 AndnasaulsAunaaeeiruARIevUInATI 8N ABNENATBIAAN H IR Micro
: Lo A oo o o . .
Influencer Alapusialatalugsiaadasuminelulszmalng amnsotuneddsenanningszasdaeinis

a o IS 2 o d”
RalpafisnaazBanmssallil

v v

1) dagiszasdaasnisidaden 1 : nanismaaay wudi TadusuanAN I8 Micro

Influencer Usznaufog ANUNLT1BIUNAITINA (Source Credibility) ANUNAIAATAIBIUNRINNT (Source
Attractiveness) AMNABAAABITTNIN NARATLT (Product Match- up) mem@maé (Communication) Jansna

nemsssenAuAfaaafuzina lugsiaedeanntuninedlulsemealng analumszdnguansuzans Micro

o

Influencer WuifadauanineliiAaviAuaiidsuanuigising asnndesiLeuidaees J3vn Inyawnnsns (2564)

aaa

¥ o =2 P o A o o« Y a . a &
TAnIn1ANEEa9 “TAUARNNAS Influencer1um®ﬂdﬂuﬂﬂu1@uﬂj@d@jUiTﬂﬁ Generation Z LACWOANTTINNITER

a

auAndszinnanuuasreiuitna Generation Z” Inanan1sidanudn TaduuadnIaEnsnan1gAINan
(Influencer) ANUAMNINAIAR, AIULBWY, AIUNNTAANT UAzAUANNLNEENE deuadsuanTainlUgimuaRn

a Y a
ArBELElNA

|
v A

2) danlszasdraanisddaden 2 - uan1maaey wud1 TaduAuAMANHEI8Y Micro

Influencer 719 4 A1 Usznaumag ANUTaIaUNasINN (Source Credibility) ANUNAIAAlATBIULNEI NN

(Source Attractiveness) AMNABAAREITZNING NARS W (Product Match-up) WAZN1342413 (Communication)
ja a , 2 & a o a o = ' v o a o o

Tifansnanmsesaniusslagalugsiaasdansunindludlsnalne feliasnadaesivauisbaes wagi

1330UdRU (2564) lAYINNTANENERY “BNTNa189 Macro — Influencer Aan13sndulasa@uAn High Involvement

szinnedandunine” lnanan1sisanudndades Anun138e41s (Communication), A31N1Te (Credibility),

ANNI@ENTNTY (Expertise) WAZAINNUNAIAA (Attractiveness) mmm'@'wqﬁmium?%@ﬁwﬁum‘“wa’@ﬂ'wﬁ

o

HadA mmmm 42 ?J’]‘Llﬂﬂ’mlﬂ]’ﬂllu 95 \lafidust 'mfaLﬂumi’mﬂunWi\ﬂmwmﬂun@u Macro — Influencer

2

PRgRasNTuAuNN ﬁfa}@"’ﬂmu@mﬁﬂwmuwmaﬂwmeﬁmmwaﬁifamimmﬁﬂwa wiilunamsariudu

N Micro Influencer lunguiifdRnnusesasnn dasafunudnsnizifiaedinialianansoriilsduiine

¥

Naanusslagels arasesldifadanidudowlsnaslunisnszdunalmiaausilazeson

o o v

3) 1M UseaaA189N197 g9a7 3 NANIINARDY WL adaiuiAuafresuiing

v
ia a o

(Customer Attitude) liHansnan1snsssinnauaslagalugsiaadmnsunindlulsemalny Gelsiasnadaaiu

' v a

RN T4 179A9 (2561) 1mmmiﬂm:ma‘m “AANNANNUSURINAUAR ﬁdmam\ﬁmwmmﬁﬂﬁmuﬁu

ﬁ’]’]Nﬁlﬂl@i‘ﬁu@ﬂ’]i‘i‘ﬁu‘ﬂ’]ﬂqﬁ‘ﬁﬁdﬂ’]ﬁ‘@ﬁ"}')” lpaNan13I98nLan adeviAuAs ‘17‘];\’]9]@

©

NIBNINANNAAZIAN |

e

c 1 a o o o

AnHANRUEARA AT R LN swd s BenTaEiniuemnsrugemnseewlan] ateldad AN eadan
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<

52U 0.05 TuiiAn1ufeaiu enadumezanlunissuddetiiduaonusslaldusnisiiuemnismainisgsin il
. e e em 4 e . Yo Ko o o . A -
s lgannniin siruafLievatnmaafiaswasanisANslaTe il wansisainausslate lugsia
adensunindlulssmalnanismaAeudiege adasuiauasiieedivnosasiarnnson ldiusinaiia
Yo Xus 4 ave o & o oasa N G
AnNAdlate e anaseeldiadaiiuinuin liiiaanuaslage iunaiu
o & Ao v ~ a v o A 1
4) dnnuszasAvaanisiaeded 4 : iaann1sATIzlaAaANNANT UL ITIa s tne 14
An193Ad wataannislaseafraudaduiiendunnsdninadanvnaesdouls Tnanismagaauaany
nannauszndlunaannAguiudeyadelszdny wudy Jadaduirusaizeduilng dudaudsdunaned
\TenlesdnsnaaeiladtAuAANEUEa8Y Micro Influencer Usynausag ALINUNTDTIUNANTNT (Source
Credibility) mwmi’]ﬁa@m%mumz\iqﬁm (Source Attractiveness) A3MNA8AARBITENIN NAR 9T (Product
Match-up) Wazn13@ad1s (Communication) §aauaslatialugsiaadeusunindlulszmnalng aradumszan
¥ o v o ) = | al | o Yy a a 4 & v o
wnldudiladusnuananEzaes Micro Influencer Wigatnaipaaldanaiiduslnafinasiusslazals ilade
v o a v a =3 o o o d‘ dl o Y Y a a Z’/ dsj v o a o
suiruaRecdLFinAadusulsdrAny lunismenlasninlWuslnafinansslate danndeaiLenuIdees
Rodrigues (2021) lennn1sAnmEea “The Impact of Social Media Influencers on Consumer Perception About
the Product And Purchase Intention” Inginannsdaanudn vinuaResguzinalunumdrdny lunisidusonanalu
o & \ o ya o = A A o & v a o
ANANRUTIE M N AMAN MUz HENENaN W IT TR aNRs aLarANAS laTaaeeELTin A Tnafadendananan
N4ARDAMNUNTAIBIUNAINHA (Source Credibility) ANLUNAIAATATBILNAINNN (Source Attractiveness) AN
FARAARBNTTIGNY NARADLAT (Product Match-up) Wazn13@a@13 (Communication) ANNAIAL
5.2 dalduauuzlunisiag
1) Teidua e lun1sinuansaae b 1ld
o o - PRI % a - . Y a
Hilsznaunis tinnsmana visayARaNNg989A2INANTAAEN Micro Influencer AURINA
adasunindludszinalng arsiansunaanainABNHAUAN UL WA UAINAD AARBITENINHARS W]
(Product Match-up) luinausilunisidenduiium Wesannauddeiinnidnemizaas Micro Influencer A1ANN
AAAARBITENINNHARATUIT (Product Match-up) LiuTadendenaidsuaniuiauafsesguztnadainlignas
Andulalunisteadimizunindlulssmalnaninign wanantaziilunisfiansnnaud neuzAunsdeans
e . . o . 9 - . o
(Communication) AM1ANULTAUBILUAINNT (Source Credibility) LAZAIUAINNUIAIAATALBILNAINNA
(Source Attractiveness) ANNA1AL
g miugnanlaazyingn@n Micro Influencer anugsiaadasunindlullszmealng viia g
\lu Micro Influencer fugsfaadanisunindaguaa lunisinauadayanaslinaudrdyiunisdeans
(Communication) 1uAuALLIN LHaga NI WA UTAE A1 UANIANHDIZ B Micro Influencer N19ABANS
(Communication) \luifadagnadieuansiarinuafsesgiisinannign wanantaziiunisiatsunanians g
FNUANNABAARBITZUIWHARA U (Product Match-up) AMUANNLNITI189UMaIINN (Source Credibility) kae

ANUAINTNAIAA A TBIUNANTINN (Source Attractiveness) ANNATAL
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2) Taiduauurda1niun1Rae e U A
R R o , d Lo & -
AYsANEFULsa U WA UAMAN LIRS Micro Influencer Ndanasiamdnnsalagalugsia
adzamindludsamalnedindn warlunisideluswipanasssyunanafunsoanisdnelifianzianzasunn
£ A vy \ - o A A L e o § vy o =
1 1Wesa NN ddeyatngisanunasve fulndsaine Nuans 19ty anaasi R uLLLgaLD N RAWAR

WAZAMNAATILALANFASTWaan Tl

6. unaqil

annsAnesiauaRresdiE InaluiladuAunasiidanlasnuansuzaas Micro Influencer A

Aaa

pelama lugsnaadansuninglulszmelng wudy viruasvesusinadudaulsdunanandaninaluniadesle

ADIANEUZA8Y Micro Influencer lUganusialata lugsiasdansuninelutlszmalne Tnapnanwnizaes Micro

o

Influencer ANUN138941T (Communication) HAdu1lsz@nsviniu 1.36** (P-value = 0.001) ilulaqandAty

a

nganazynuslnaiaviaafluiEsuansanisfuas Micro Influencer 38984N1ABATUANABAARBITEUIN

Q

NARA U (Product Match-up) RANENU92@NTNAY 0.55%* (P-value = 0.007) AILAINUNLTELDILUAINN

"o

(Source Credibility) HA1dn1lsz @511 1.12** (P-value = 0.001) WAZAATNBABAIUAIINUNAIAATATB

WUAINNT (Source Attractiveness) HANENUI2@NTWINAL 1.36*** (P-value = 0.001) AatiuLiad1u13aNn1 b

v a

a o addaa = o . v v @ o § vy a 2 a
N‘Llﬁ‘IﬂV’]Lﬂ@mﬂﬂm'ﬂﬂLﬂﬂﬂquW\iW@eL@sLuﬂqﬁ‘ﬁ‘UﬁN Micro Influencer l)l,ﬁl.l,@".] ﬂ@z@qﬂqiﬂwqiuauitﬂﬂuuLﬂﬂﬂqqll

(2 '
o

AelalunisgeedaniuningninAIuuzinges Micro Influencer Wiles Teduiudisznaunisvzatinnisnanai

Qe &

v = . % = a o = = ol o P
ABIN191@an Micro Influencer sugsnaadansuminelutlszinalng arsiansainidanangnilnnidnsoy lusnu
1Y | a o = v o = o A a
ANTNABAARBITTUINEARITUS (Product Match-up) Wuinausilunisidandusiiuen esanniuiladendanaida
uanAuiruaRzesiLzinatai llgnssndulalunsmesdamsunindlulszmalneaninign Tudauaesdnaula

o o o

AzM1813W Micro Influencer Anugsiaadanisunindlulszinalng aqslipaudrdnydunisdeans

(Communication) tunan LﬁmmnLﬂuﬂ%‘i’ﬂﬁmmL%qmnrfiaﬁmumﬁm@a@ﬁ‘lﬁmmnﬁqmﬁum

LANANSA19DY

e eIy, (2556). N193ATIEHANN 17 IANATIN (SEM) At AMOS. NTAUNN: AINART.
g9 1A, (2561). m’)m@w”uﬁwmw?ﬂmﬁﬁﬁm‘@g”wwﬁwﬁwszwﬁ@zv?mm”umwm”\ﬂ@Wu?mi F1UIU79A

N174739. INENANUSNINLTUTR. NAINEARATUATUNIT I,

'
o

wdnunl 35ade. (2542). lumadaisa: adAATIiETUNT34aE (WNWASIN 3). ngamn: Tesiurqinasnsn]

NUIINENAE.

1
o AaA o o o

WU UANATN. (2555). N193ATIEHANINANNUEIENTNTRYAN WY TANADNAADLUNUNANNTNE 189LF1NAR
nzideulumatavaninguiatlszmalng. Ingninusainindgs. dunnenduaidn.
WD 2790480, (2564). BNENATEY Macro — Influencer Aan176AAL1aTadWA High Involvement Lszinn

BAINTNNINE. NTAUATNBATENVNLIUTIA. NUNINLRUNARS.
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